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ERICK RUSSELL State of Connecticut

TREASURER

TO:

FROM:

DATE:

SUBJECT:

Office of the Treasurer

MEMORANDUM

Members of the Investment Advisory Council
Erick Russell, State Treasurer, and Council Secretary
June 28, 2024

Investment Advisory Council Meeting — July 10, 2024

Enclosed is the agenda package for the Investment Advisory Council regular meeting on
Wednesday, July 10, 2024, starting at 9:00 A.M. The meeting will be held in-person in
Conference Rooms G006D and GOO7E.

The following subjects will be covered at the meeting:

Item 1:

Item 2:

Item 3:

Item 4:

Approval of the Minutes of the May 8, 2024, IAC Regular Meeting
Opening Comments by the Treasurer
Presentation of Private Equity Structural Review

Mark Evans, Principal Investment Officer, Kan Zuo, Investment Officer, and
Carmen Melaragno, Investment Officer, will provide a Private Equity Structural
Review.

Presentation and Consideration of Private Investment Opportunities

Item 4a: Presentation and Consideration of Insight Partners Opportunities
Fund II, L.P. and Insight Partners Opportunities Fund II Co-Investment

Mark Evans, Principal Investment Officer, and Carmen Melaragno, Investment
Officer, will present Insight Partners Opportunities Fund II, L.P. and Insight
Partners Opportunities Fund II Co-Investment, Private Investment Fund
opportunities.

Item 4b: Presentation and Consideration of Hollyport Secondary
Opportunities IX LP
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Mark Evans, Principal Investment Officer, and Kan Zuo, Investment Officer, will
present Hollyport Secondary Opportunities IX LP, a Private Investment Fund
opportunity.

Item 5: Risk Mitigation Strategies Structural Review — Follow-up
Nishant Upadhyay, Principal Investment Officer, and Jorge Portugal, Investment
Officer, will provide a follow-up to the Risk Mitigation Strategies Structural
Review.

Item 6: Pension Fund Management (“PFM”) Staffing Update

Doug Dalena, General Counsel and Ted Wright, Chief Investment Officer will
provide an update on PFM staffing.

Item 7: Other Business
Item 8: Comments by the Chair
Item 9: Adjournment

We look forward to reviewing these agenda items with you at the July 10" meeting. Please
confirm your attendance with Raymond Tuohey (raymond.tuohey(@ct.gov) as soon as possible.

ER/rt

Enclosures
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DRAFT VERSION — MINUTES OF THE INVESTMENT ADVISORY COUNCIL REGULAR MEETING
WEDNESDAY, MAY 8, 2024 — SUBJECT TO REVIEW AND APPROVAL
FINAL VERSION OF THESE MINUTES WILL BE POSTED AFTER APPROVAL OF THE INVESTMENT
ADVISORY COUNCIL AT THE NEXT MEETING, WHICH WILL BE HELD ON

Members present:

Joined at 9:16 am

Joined at 9:16 am

Members absent:

Others present:

WEDNESDAY, JULY 10, 2024

MEETING NO. 530

D. Ellen Shuman, Chair

Treasurer Russell, Secretary

William Murray

Harry Arora

William Myers

Myra Drucker

Patrick Sampson

Thomas Fiore, representing Secretary Jeffrey Beckham

Michael LeClair

Sarah Sanders, Deputy Treasurer

Doug Dalena, General Counsel

Ginny Kim, Assistant General Counsel

Ted Wright, Chief Investment Officer

Mark Evans, Principal Investment Officer

Peter Gajowiak, Principal Investment Officer
Denise Stake, Principal Investment Officer
Nishant Upadhyay, Principal Investment Officer
Anastasia Rotheroe, Principal Investment Officer
Paul Coudert, Principal Investment Officer
Olivia Wall, Senior Investment Officer

Pamela Moody, Investment Officer

Kan Zuo, Investment Officer

Philip Conner, Investment Officer

Carmen Melaragno, Investment Officer

Robert Scully, Investment Officer

Jorge Portugal, Investment Officer

Rosalind Nash, Investment Officer

Jessica Weaver, Deputy Director of Corporate Governance and
Sustainable Investments

Raymond Tuohey, Investment Associate — Legal
Yvonne Welch, Executive Secretary

Peter Woolley, Meketa

Ryan Wagner, T. Rowe Price

Robyn Kaplan-Cho, CEA

Kwadwo Acheampong, PIMCO



INVESTMENT ADVISORY COUNCIL MEETING - DRAFT VERSION 2
WEDNESDAY, MAY 8, 2024

With a quorum present, Chair D. Ellen Shuman called the Investment Advisory Council (“IAC”)

regular meeting to order at 9:01 a.m.

Approval of the Minutes of the March 13, 2024, IAC Regular Meeting

Chair Shuman called for a motion to accept the minutes of the March 13, 2024, IAC Regular
Meeting. Ms. Drucker moved to approve the minutes. The motion was seconded by Mr.
Murray. There being no further discussion, the Chair called for a vote to accept the minutes

of the meeting, and the motion passed.

Comments by the Treasurer

Treasurer Russell welcomed the IAC members and gave some brief comments expressing his
gratitude to each IAC member, as well as the staff and consultants that support the work of the
Office of the Treasurer (OTT). Treasurer Russell then provided an update on the investments he
was proceeding with following the feedback at the last [AC meeting on March 13th. In the Real
Estate, Infrastructure and Natural Resources Portfolio, the Treasurer announced his decision to
commit $200 million to AxInfra NA II L.P, Axium Infrastructure Canada II INTL L.P., and
AxInfra US II L.P.; and $250 million to Carlyle Realty Partners X, LP. Lastly, Treasurer Russell
provided an overview of the agenda.

Update on the Market and CRPTF Performance

Ted Wright, Chief Investment Officer, Robert Scully, Investment Officer, and Peter Woolley,
Meketa, General Investment Consultant, provided an update on the capital market environment and

reported on the first quarter performance.

PFM Securities Counsel Classification Salary Range

Doug Dalena, General Counsel, presented the PFM Securities Counsel Classification level salary

range ($65,000 - $165,000).
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INVESTMENT ADVISORY COUNCIL MEETING - DRAFT VERSION 3
WEDNESDAY, MAY 8, 2024

Presentation of Fixed Income Structural Review

Nishant Upadhyay, Principal Investment Officer, and Jorge Portugal, Investment Officer, provided

a Fixed Income Structural Review.

Presentation of Real Estate Structural Review

Denise Stake, Principal Investment Officer, Olivia Wall, Senior Investment Officer, and Philip

Conner, Investment Officer, provided a Real Estate Structural Review.

Presentation and Consideration of Private Equity and Private Credit Investment

Opportunities

Mark Evans, Principal Investment Officer, and Carmen Melaragno, Investment Officer, presented

Clearlake Capital Partners VIII, L.P., a Private Investment Fund opportunity.

Mark Evans, Principal Investment Officer, and Carmen Melaragno, Investment Officer, presented
Stellex Capital Partners III, L.P., and Stellex Capital Partners III Co-Investment, Private Investment

Fund Opportunities.

Mark Evans, Principal Investment Officer, and Kan Zuo, Investment Officer, presented Oaktree

Opportunities Fund XII LP, a Private Credit Fund opportunity.

Roll Call of Reactions for the Private Equity and Private Credit Investment Opportunities

Messrs. Myra Drucker, William Myers, William Murray, Tom Fiore, Harry Arora, Patrick
Sampson and Chair Shuman provided feedback on the investment opportunities. There being no
further discussion, Chair Shuman called for a motion to waive the 45-day comment period
for the respective investment opportunities. A motion was made by Mr. Myers, seconded by

Mr. Sampson, to waive the 45-day comment period for Clearlake Capital Partners VIII, L.P.,
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INVESTMENT ADVISORY COUNCIL MEETING - DRAFT VERSION 4
WEDNESDAY, MAY 8, 2024

Stellex Capital Partners III, L.P., and Stellex Capital Partners III Co-Investment, and

Oaktree Opportunities Fund XII LP. The Chair called for a vote, and the motion passed.

Presentation and Consideration of Real Estate Opportunities

Denise Stake, Principal Investment Officer, and Olivia Wall, Senior Investment Officer, presented

Artemis Real Estate Partners Income & Growth Fund II L.P., a Real Estate Fund opportunity.

Denise Stake, Principal Investment Officer, and Philip Conner, Investment Officer, presented

Sterling Value Add Partners IV LP, a Real Estate Fund opportunity.

Roll Call of Reactions for the Real Estate Opportunities

Messrs. Myra Drucker, William Myers, William Murray, Tom Fiore, Harry Arora, Patrick
Sampson and Chair Shuman provided feedback on the investment opportunities. There being no
further discussion, Chair Shuman called for a motion to waive the 45-day comment period
for the respective investment opportunities. A motion was made by Ms. Drucker, seconded
by Mr. Arora, to waive the 45-day comment period for the Artemis Real Estate Partners
Income & Growth Fund II L.P. and Sterling Value Add Partners IV LP opportunities. The

Chair called for a vote, and the motion passed.

Other Business

None.

Comments by the Chair

None.

Meeting Adjourned

There being no further business, Chair Shuman called for a motion to adjourn the meeting. Mr.

Murray moved to adjourn the meeting, and the motion was seconded by Mr. Myers. There
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INVESTMENT ADVISORY COUNCIL MEETING - DRAFT VERSION 5
WEDNESDAY, MAY 8, 2024

being no discussion, the motion passed, and the meeting was adjourned at 12:19 p.m.



Connecticut Retirement Plans and Trust Funds

Private Equity Structural Review
Private Investment Fund (“PIF”)
July 10, 2024




Private Equity Asset Class

Investment Policy Statement (“IPS”) — Private Investment Fund (“PIF”)

The PIF objective is to generate attractive risk-adjusted rates of return through investments in private companies
and earn returns in excess of the public equity markets over the long-term.

The PIF is also expected to enhance the CRPTF’s overall return profile through investments with managers
executing active strategies to increase the strategic and financial value of private companies.

Benchmark: Russell 3000 plus 250-basis points
Target allocation as a percent of CRPTF: 15%

The PIF will invest in various Private Equity strategies, with a particular focus on Corporate Finance and Venture
Capital:

» Corporate Finance: typically involves equity and debt capital invested in growth, mature or distressed stage
companies, often through the financing of acquisitions, spin-offs, mergers, or changes in capitalization.

» Venture: typically involves equity capital invested in young or development stage companies, whether start-
up, early, mid or late-stage companies.

Risk Management is required and managed through appropriate capital pacing and commitments to achieve
strategy, vintage year, geographic, sector, and development stage diversification.




Current Private Equity Market Environment

* The combination of central bank rate hikes, concerns with inflation and economic uncertainties, and public market valuation
resets in 2022 have led to a slowdown in private equity activities since peaking in 2021.

» Impacts have been felt across the broader PE market, with contribution and distribution rates remaining below historical

averages.
» Existing companies impacted by ballooning interest payments, if not + Valuations reset due to slower growth prospects and increased
hedged. discounting of future growth.
» Prospective investment appetite dampened by reduced leverage + “Growth at any cost” strategies lost appeal, leading to reductions in
capacity/high interest rates. headcount and spending to better align with revised growth outlook.
* Buyer-seller valuation disconnects. » Limited exit opportunities, including closed IPO window.
Private Equity Contributions Private Equity Distributions
Private Equity Contributions —Biyout Rats of Gortribution Private Equity Distributions —Buyout Rate of Distribution
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Source: Hamilton Lane data via Cobalt (May 2024).




Current Private Equity Market Environment

Market Conditions Creating Attractive Opportunities for Managers and Investors Able to Provide
Capital and Liquidity Solutions to both GPs and LPs

Global active buyout-backed companles

— Global buyout unrealized value

» The slowdown in exit activity has = y
led to historic levels of unrealized A2 3
investments/value and prolonged - T
hold periods. h nm B 2
Contributing to increased GP and N 15 5CE ) BERE SRR 1
LP interest in liquidity options. u - BT B ,
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Sources: Hamilton Lane data via Cobalt (May 2024) and Bain (Pitchbook, and Preqin).




Current Private Equity Market Environment

LPs Thirsty for Liquidity

Limited Partners

« Secondary LP interest sales often used to
generate liquidity, correct overallocation
issues, or address changes in asset
allocation strategies.

» LP secondary transaction volumes have
resumed a healthy pace since bottoming in
2020.

* Pricing of LP interests in 2023 recovered
from lows of 2022 but have not returned to
2021 levels.

* Pensions and Sovereign Wealth Funds
represented the largest share of the seller
market in 2023.

[l = Pension / SWF
= Fund-of-Funds
[ = Financial Institution ,f"‘"‘\_
= Endowment / R

Foundation
[ = Family Office

* Many LPs are also putting pressure on GPs
to generate distributions.

Sources: Jefferies
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Current Private Equity Market Environment

GPs Seeking Liquidity and Capital Solutions

« Continuation Vehicles (“CV”’) GP-Led Secondary Volume ($B)

* GPS _Se” one _or more assets f_rom an B - Global GP-Led Secondary Transaction Volume
eXIStIng fund |nt0 a neWIy Capltallzeda = Continuation Funds as % of Global GP-Led Secondary

H H Sponsor-Backed Exit Volume 1} Transaction Volume
special purpose vehicle. s
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« CV assets are increasingly strong assets | 5% | | 5% |
that GPs want to own longer. _— -

84%
. . . 73% I
* Provides more time and capital to capture $52 $52

growth initiatives.

2020 2021 2022 2023
* NAV Loans
» Leverage raised at the fund level.
* Proceeds may be used to invest in portfolio Continuation Vehicle Type: 2018 to 2022

companies, or fund distributions to LPs.

* Hybrid Capital Solution Single-Asset 4%
B Multi-Asset
» PE sponsors seeking third-party capital to W% o
stabilize balance sheet, fund accretive M&A, ﬁ;ﬂ
etc. 2

10%
» Flexible solution to fill gap between debt and '

more dlIUtlve eqU'W- Note: Breakout of Multi-Asset vehicles reflects the number and percentage of companies
in continuation vehicles containing more than one asset.

Sources: Jefferies and Evercore (HEC White Paper).




Portfolio Performance

PIF Outperformed Private and Public Benchmarks on a 3-Year Basis but
Lagged Over Longer Time Horizons

IRR Performance vs Benchmark

17.7%
16.2% 16.6%
15.2%
13.6% 13.9% 14.0%
11.0% 10.9% I H I
3Year 5Year 10Year

®™ Connecticut PIF ™ Russell 3000 + 250bgs ® Hamilton Lane All PE Benchmark

» The variances of PIF’s performance to the Hamilton Lane All PE Benchmark are outlined on pages 8
through 12.

» Measuring the short-term performance of private equity, a longer-term asset class, to a public market index
can be challenging due to near-term public market performance volatility.

* For example, the PIF portfolio significantly outperformed its public benchmark in 2021 and 2022 yet trailed the benchmark by
more than in 2,100 basis points in 2023.

Source: Hamilton Lane. Data as of December 31, 2023.




Portfolio Performance

Contributions by Underlying Funds' Vintage Year - Connecticut PIF
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Source: Hamilton Lane. Data as of December 31, 2023.




Portfolio Performance

Contributions by Underlying Funds' Vintage Year - Connecticut PIF
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Source: Hamilton Lane. Data as of December 31, 2023.

Inconsistent historical
commitment pacing was a
significant contributing factor to
PIF’s performance lagging the
Hamilton Lane All PE
Benchmark on a 5-year and 10-
year basis.

Notably, the Hamilton Lane
2012 to 2018 vintage year
benchmark funds produced
strong investment returns.

The impact on PIF’s
performance underscores the
importance of consistent pacing
and vintage year diversification.

Performance of 2021 to 2023
vintages is not yet meaningful.




Portfolio Performance

Performance Comparison by Underlying Funds'Vintage Year

@®|RR-CTPIF @IRR-HLAIPE

25.0%

=] ® o
20.0% “ o @ <)

e
® 9 o ® '
15.0% L g o

Strategy Breakout by NAV HL All PE Benchmark
Buyout 67.2%

Growth Equity 4.7% 21.2%
Venture Capital 11.9% 15.8%

Secondaries 9.5% -
Other Sub-Strategies 6.7% -
Total 100.0% 100.0%

Note: Other Sub-Strategies includes distressed/restructuring, mezzanine, and multi-strategy.

Source: Hamilton Lane. Data as of December 31, 2023.

PIF’s 2017 and 2018 vintage
year commitments
underperformed the Hamilton
Lane All PE IRR Benchmark
as of December 31, 2023.

PIF’s more recent
commitments are showing
favorable results; however,
performance of 2021 to 2023
vintages is not yet meaningful.

The PIF portfolio includes sub-
strategies that are not
included in the Hamilton All PE
benchmark; those sub-
strategies represented 16.2%
of PIF’s NAV.
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Portfolio Performance
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IRR Return by Sub-strategy - Connecticut PIF
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IRR Returns by Sub-strategy - Hamilton All PE Benchmark
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Source: Hamilton Lane. Data as of December 31, 2023.

Connecticut’s buyout portfolio
has consistently outperformed
that of the Hamilton All PE
benchmark.

The performance of
Connecticut’s venture portfolio
outpaced the Hamilton Lane
venture benchmarks on a 3- and
5-year basis but lagged on a 10-
year timeframe.

Connecticut made its first growth
equity commitment in 2018. The
growth equity portfolio lacks an
established history; its
investment performance on a 5-
year basis lagged that of the
Hamilton All PE benchmark.

11




Portfolio Performance

PIF Secondary Investments - IRR Return Comparison

25.0%
20.8% 20.8% O Connecticut’'s Secondary
20.0% portfolio has demonstrated
L7.6% 16.6% strong performance,
15.0% =n especially on a 1-year, 3-year,
15.0% 13.6% .
12.8%12.9% and 5-year basis.
10.9%
10.0% 0 Two secondary mangers were
added to the PIF portfolio in
o aem " 2019, both of which have
generated attractive returns
I and brought complementary
0.0% exposure to the portfolio.
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Private Investment Fund Positioning

Strategic Asset Allocation Positioning
v The PIF’s market value was just over 11% of total CRPTF value.
» The PIF target allocation was increased from 10% to 15% as part of the 2022 strategic asset allocation review.

IPS Ranges
v' Corporate Finance (89%) and Venture Capital (11%) allocation

within IPS target ranges.
CRPTF’s IPS Private Equity Range Targets

Private Equity Allocation Lower Range % Upper Range %
Corporate Finance 70% 100%
VVenture Capital 0% 30%

Strategic Pacing Plan Target Exposures
v" The portfolio was largely in line with long-term target exposures for each sub-strategy. Exposure is defined as market

value plus unfunded commitments.

Current Total Exposure %,  Long-term Strategic Plan: Target

ST as of 12/31/2023 Exposure Ranges
Large/Mega Buyout 21% 15% - 25%
SMID Buyout 40% 40% - 50%
Total Buyout 67% 55% - 75%
Growth Equity 4% 10% - 20%
Distressed/Restructuring 6% 0% - 10%
Mezzanine 1% 0% - 10%
Secondaries 11% 5% - 10%
\Venture Capital 1% 5% - 10%

v’ Co-investments represented approximately 13% of PIF total exposure.

« The strategic pacing plan targets 10% to 20% exposure through co-investments.
13
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Private Investment Fund Positioning

PIF Geographic Breakdown by NAV

.G-eog raphy Developed % Allocation

Approximately 95% of NAV is allocated to developed markets

i 0,
including approximately 77% exposure to North America and 14% to Mo FATHERbs i
Western Europe. Western Europe 14%
ROW 3%
- . 0,
«  Strategic pacing plan long-term target ranges include: Sub-Total: Developed 95.0%
. 1 0,
«  North America:  65% to 75% Emerging Markets 3%
+  Western Europe: 15% to 25% Other 3%
® Rest of World: 5% to 10% Note: Total may not add to 100% due to rounding.
Sector
. The PII_: portfolio is weII-dlversme_d_by _sector with technology, PIF Sector Breakdown as % of NAV
Industrials and healthcare comprising just under 70% of total NAV.
) . ) ) Sector N3 HLPE  PIF Variance R3000 PIF Variance
. Relative to the Hamilton Lane Private Equity Benchmark (“HL PE Benchmark  to HL to R3000
Benchmark”) PIF was overweight to technology and in-range across Information Technology _ 35.0% 29.0% 9.0% 31.0% 7.0%
other sectors. Industrials 14.0% 16.0%  -2.0% 13.0% 1.0%
Health Care 17.0% 16.0% 1.0% 12.0% 5.0%
. PIF’s sector weighting comparison to the Russell 3000 Index Consumer Discretionary ~ 10.0% 12.0% -2.0% 14.0% 4.0%
(“R30007) is varied. Financials 7.0% 9.0% -2.0% 11.0% 4.0%
o  The R3000 includes exposure to certain sectors that are not the Communication Services  3.0% 5.0% -2.0% 2.0% 1.0%
y . . . 0, 0 209 0 209
focus of PIF’s investment objectives, e.g., real estate, energy, Consumer Staples 3.0% 5.0% 2.0% 5.0% 2.0%
and utilities Materials 4.0% 4.0% 0.0% 2.0% 2.0%
’ Other Investments 2.0% 1.0% 1.0% 0.0% 2.0%
. , . . . . Real Estate 1.0% 1.0% 0.0% 3.0% -2.0%
* Overall, PFM staff believes PIF’s sector weightings are aligned with Energy 1.0% 1.0% 0.0% 4.0% 3.0%
sectors exhibiting strong long-term, growth prospects and relative Utilities 0.0% 0.0% 0.0% 3.0% -3.0%

resiliency to economic downturns.
o  PIF’s underweight to consumer discretionary may help mitigate
potential losses in a challenging economic environment.

Note: Excludes FoF Holdings with no data available (approximately 4% of NAV).

14
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Private Investment Fund Positioning

PIF’s Significant Unfunded Commitments Positioned for Deployment in
Favorable Market Conditions

. PIF unfunded commitments totaled over $4 billion.

*  Approximately 65% of these unfunded commitments were to 2022 Unfunded Commitments by Vintage Year

and 2023 vintages, or funds that had not yet activated. 220
. . . . g 515 Includes ~$1B
«  Small/mid-market buyout sub-strategies comprised the largest portion = of commitments
of buyout unfunded commitments. = $10 to funds not yet
i activated.
. . . $0.5
«  Commitments to secondaries and venture capital were also I I
meaningful. i
2017 2018 2019 2020 2021 2022 2023
Vintage Year
Unfunded Commitments by Strategy Breakdown of Unfunded
Buyout Commitments
Growth . .
. Distressed / Restructuring
Equity 2% Mega
Venture 3% 0 10%

Capital
11%

Large
Secondaries 24%
14%

28%

15
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Portfolio Recommendations & Near-Term Goals

* PFM staff recommends continued execution of consistent, strategic pacing plan.
* The portfolio is well-situated relative to strategic asset allocation and long-term sub-strategy and geographic exposure targets.

» Consider streamlining portfolio planning through combination of sub-strategies, e.g., combine venture and growth into one category.

+ Continued focus on creating a well-diversified portfolio while avoiding indexed performance.
» Tactically allocate capital to capture favorable opportunities benefitting from current market conditions.

» A record high number of unrealized companies and need for liquidity is expected to provide attractive opportunities across the private equity market.

* Remain focused on repositioning to a smaller number of core managers while elevating manager selection criteria.
* Enhanced scrutiny of existing manager’s value-added capabilities when considering re-ups.

» Selectively adding new managers that provide complementary skills, strategy, end market, or geographic exposure.

+ Leverage opportunities to create “structural alpha” through lower fees and carry available through co-investments
and other fee advantaged vehicles.

* Ensure that Connecticut is positioned to take advantage of all favorable market developments.
+ Connecticut’s co-investment program with HarbourVest is performing well and seen as a plus to our PE managers.
+ The CRPTF has the flexibility to transact as a buyer and seller in the secondary market.

« Staff is currently in the final stages of diligence on Project Beech, outlined on page 17, which is designed to provide Connecticut with multiple
benefits.

16




Project Beech Overview

Background

+ Connecticut engaged the Monument Group, a secondary advisor, in late 2022.

The initial goal was to explore opportunities to optimize the PIF portfolio through the sale of legacy fund interests in the
secondary market.

The objectives were to (i) lower the administrative burden on PFM’s investment and operations staff and (ii) redeploy the
capital into higher return potential investment opportunities.

*  Monument Group tested the secondary market for the potential sale of certain legacy portfolio holdings.

Connecticut elected not to pursue a secondary sale due to unattractive market pricing, particularly for older fund interests.

 PFM staff was also observing continued developments in the GP-led or continuation vehicle market.

Qutcome

+ Based on these market observations, Connecticut pivoted toward exploring Project Beech, a comprehensive
solution that would provide Connecticut the opportunity to:

1.

Capture attractive GP-led, continuation vehicle investment opportunities generated from existing PIF managers and
leading PE managers outside of the PIF portfolio.

Reduce the administrative burden of certain legacy fund holdings, which will be administered on Connecticut’s behalf
through a Legacy Portfolio solution.

Opportunistically pursue the sale of Legacy Portfolio assets through secondary transactions.

Redeploy distributions from the Legacy Portfolio into a favorable secondary market or other attractive opportunities.

17
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Private Investment Fund Managers

The PIF Portfolio’s Go Forward Activities Focused on a Smaller Group of Core Managers

Top Ten General Partners by Total Exposure

State of Connecticut Portfolio
Top 10 General Partners by Total Exposure
as of December 31,2023

Number of Capital Unfunded % Total
General Partner : Market Value % Market Value i Total Exposure
Investments Committed Commitments Exposure
HarbourVest Partners, LLC 5 $1,300.0 $590.4 10.0% $763.5 $1,353.9 13%
. .
There Were 50 managers In the PIF Fairview Capital 10 $1,715.0 $710.8 12.0% $168.8 $879.6 8%
portfolio as of December 31, 2023.
Clearlake Capital 10 $574.9 $478.1 8.1% $160.9 $639.0 6%
 Core managers represented Hg Capital 5 $5435 $301.7 51% $296.8 $5985 6%
approximately one-half of the total
o Vista Equity Partners 5 $525.0 $308.2 52% $217.7 $525.9 5%
manager roster but more than 80%
’ i i 0 . N 0
of PI F S market Value and 90% Of Altaris Capital Partners, LLC 8 $480.0 $198.0 3.3% $245.2 $443.2 4%
Unfu nded Commltments as Of The Vistria Group 3 $400.0 $281.4 4.8% $146.2 $427.7 4%
December 31, 2023.
Leeds Equity Partners 153 $415.0 $186.4 3.2% $239.0 $425.4 4%
JF Lehman 4 $374.0 $232.1 3.9% $139.8 $371.9 4%
Welsh, Carson, Anderson & Stowe 7 $725.0 $242.0 4.1% $121.2 $363.2 3%
All Other 61 $5,223.0 $2,384.3 40.3% $1,979.9 $4,364.2 42%
Total 23 5122755 $5,913.4 100% $4,479.1 $10,392.5 100%

19
Source: CRPTF and Hamilton Lane. Data as of December 31, 2023.




Private Investment Fund Commitment History

Recent Annual Commitment Pacing Consistent with Increased Strategic Asset Allocation
Target for Private Equity

3000

2500 $2,407

2000

$1'857$1.7oo $1,725
1500 $1,390 $1'47O$1.316
1000
$743 $7258725 3661
50 S4253380 $357 S531
$25 0 S89$189 I. I

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023

(USD in Millions)

o

(@)

mCalendar Year'! mVintage Year'

Annual Commitment Activity
Vintage Year: the year in which a fund makes its final close, until the initial investment is made.

Calendar Year: the year in which Connecticut makes its final close into the fund.
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2024 Pacing Targets

CY 2024 Pacing-$1.7b’

18 15.59%
14.97% 16.13%
LA
o 15% 14.62%
E ’/ b - -13.27
— R = = — 27%
5 13 T=s==c_ 10,559
o 11.72% SS= o
“6 e
S\- W o
>0 9% Tz - = = -
o o -
@ oA 10.14% -
it
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© - ! 1.82%
8 4 Enn = 1.65
3 Cmmy g
1.50%
0%
CY 23 CY 24 CY 25 CY 26 CY 27 CY 28 CY 29 CY 30 CY 31 CY 32 cY 33
e= e= Runoff (3%) - e RUNOff(4%) = == Runoff(5%) — 3% Plan Growth 4% Plan Growth — 5% Plan Growth

CRPTF PIF Horizon Model - $1,700M CY 2024

(inmillons) | ova¥ | cvea | ovas | ovas | ovar | oves | ovas | ovao | ovai | ovaz | ovas |
Cormmitnerns |

Fund Commitments $21,212.3 $1,700.0 $1,600.0 $1,600.0 $1,600.0 $1,500.0 $1,500.0 $1,500.0 $1,500.0 $1,500.0 $1,500.0
Direct Co-Investment Program* - - - $200.0 $200.0 $200.0 $200.0 $200.0 $200.0 $200.0 $200.0

Paid-in Capital $1,050.1 $1,531.8 81,6783 $1,641.2 $1,7783 $1,786.0 $1,770.1 $1,746.8 $1,726.2 $1,713.5 §1,705.2
Distributions $859.9 $1,483.9 $1,662.2 $1,9426 $2,142.7 $22999 $2426.2 $2617.0 $2,798.7 $2,9209 $3,021.8
Net Cash Flow ($190.1) ($47.9) ($16.1) $301.4 $364.4 $513.8 $656.1 $870.1 $1,072.5 $1,207.5 $1,316.6
Unfunded $3,7926 $4,360.8 $4,451.3 $4,700.2 $4,670.3 $4,550.1 $4,479.7 $4,4275 $4,401.2 $4,377.3 $4,369.3
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2024 YTD PIF Strategic Pacing Plan Deployment

2024 Strategic Plan

Target Ranges by Strategy
Large / Mega Small/ Mid Growth Venture

Buyout Buyout Equity Capital Secondaries Mezzanine
Total Commitments $300 $400 $700 $1,000 $300 $450 $0 $150 $150 $200 $0 $150 $0 $150  $1,700

$200 $150 $250 $150 $200 $0 $150 $150 $200 $0 $200 $150
4 5 2 3 0 1 i 2 0 i il 810 16

Distressed /
Restructuring Total

Commitment Size $100
Number of Commitments

[Hollyport Secondary Opportunities IX - Recommendation $200 $200
Capital Commitments YTD

Number of Commitments YTD

Source: CRPTF, as of June 2024. 22




Venture Capital Market Overview

VC Continues to Adjust to Significantly Changes in Market Conditions from 2021 and 2022

Quarterly VC-backed IPO Index and DeSPAC Index values versus S&P 500
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ERICK RUSSELL State of Connecticut SARAH SANDERS
TREASURER @ff [ te o f th S ,@ rea s urer DEPUTY TREASURER

June 27, 2024

Members of the Investment Advisory Council (“IAC”)

Re: Consideration of Insight Partners Opportunities Fund I, L.P. &
Insight Partners Opportunities Fund I Co-Investment Sidecar, L.P.

Dear Fellow IAC Member:

At the July 10, 2024 meeting of the IAC, | will present for your consideration two private equity opportunities
for the Private Investment Fund (“PIF”) in the Connecticut Retirement Plans and Trust Funds (the
“CRPTF”): Insight Partners Opportunities Fund Il (“Opps I1”") and Insight Partners Opportunities Fund 11
Co-Investment Sidecar (*“Sidecar”) Vehicle. Opps Il and Sidecar are being raised by Insight Venture
Management LLC (“Insight” or the “Firm”).

I am considering commitments of up to $100 million to Opps I and $150 million to Sidecar. Opps Il will
primarily pursue minority, structured capital investments in mature, growth-stage software companies
located globally with a focus in North American, and Sidecar will make co-investments in certain Opps Il
companies. Insight leverages the firm’s experienced investment and operations professionals, sector
expertise, and well-established market presence to identify Opportunities investments structured to provide
a compelling risk-reward profile through downside protection and upside participation. The recommended
commitments would provide the CRPTF with additional exposure to a high-quality, existing PIF manager
providing differentiated, capital solutions to growing, well-performing software companies.

Attached for your review is the recommendation from Ted Wright, Chief Investment Officer, the due

diligence report prepared by Hamilton Lane, and an Insight presentation. I look forward to our discussion of
these materials at next week’s meeting.

Sincerely,

Erick Russell
State Treasurer

65 CAPITOL AVE, HARTFORD, CT 06 106-1773, TELEPHONE;: (860) 702-3000
AN EQUAL OPPORTUNITY EMPLOYER
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Full Due Diligence Report
Chief Investment Officer Recommendation
June 17, 2024

Insight Partners Opportunities Fund Il, L.P.
Insight Partners Opportunities Fund Il Co-Investment

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut
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Executive Summary
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Pension Funds Management

Fund Summary Strategic Fit

Private Investment Fund (“PIF”)

Insight Partners Opportunities Fund Il - June 2024

Insight Venture Management LLC
(“Insight” or the “Firm”)

Founded in 1995
New York, NY headquarters

Led by Jeffrey Horing, Deven Parekh,
Jeffrey Lieberman, Michael Triplett,
Richard Wells, and Ryan Hinkle

= Managing Director Eoin Duane leads the
Insight Opportunities strategy

Approximately 500 employees, including
over 70 investment professionals, 70
sourcing professionals, and more than 140
operating experts and diligence specialists
Insight has approximately $89 billion of
assets under management

Insight Partners Opportunities Fund Il, L.P.
(“Opps II” or “Fund II”)

Private Equity

Mezzanine focused on structured capital
to mid-market companies

Geographic Target Exposure: Global with
focus in North America

Sector Focus: Software, Software-enabled
Technology, and e-commerce

Target/Hard Cap: $1.5 billion/$2.5 billion

GP Commitment: lesser of 3% of aggregate
commitment

Management Fee: 1% on committed
capital for the first 18 months of the
investment period; thereafter, 1.50% of net
cost basis on portfolio investments

Carried Interest/Waterfall: 20%/Dealby-
Deal

= Preferred Return: 8%

Opps Il Co-Investment (“Sidecar”)

Co-invest in certain Opps Il investments at
favorable economics

Recommended Commitments:

$100 million to Opps |I
$150 million to Opps Il Sidecar

IPS Category: Corporate Finance

IPS Range for Corporate Finance: 70%
to 100% of total PIF exposure

Current Corporate Finance Exposure:
approximately 88% as of December
31, 2023

PIF Strategic Pacing Plan

Sub-strategy: Mezzanine

Long-term targeted exposure: 5%
to 10%

Current Exposure: approximately
2% as of December 31,2023

Proprietary & Confidential — State of Connecticut
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Recommendation

* Based on the strategic fit within the PIF portfolio, as well as due diligence
done by Pension Funds Management (“PFM”) investment professionals and
Hamilton Lane, the Chief Investment Officer of the Connecticut Retirement
Plans and Trust Funds (“CRPTF”) recommends consideration of
commitments of up to:

Recommendation

= $100 million to Opps I, and,
= $150 million to Opps I Sidecar

 Opps Il would provide the CRPTF with additional exposure to Insight’s
differentiated strategy that offers attractive risk-adjusted returns through
structured capital in quality, high-growth technology companies.

« The CRPTF will benefit from the Opportunities strategy which leverages

Investment Insight’s strong institutional private equity platform, including its deep sector
Considerations expertise, advantaged sourcing, and extensive operating and diligence
support.

* The Sidecar commitment would provide the CRPTF with the opportunity to
generate improved blended net returns through favorable co-investment
terms.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut
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General Partner

* Insight was co-founded in 1995 by Jeffrey Horing and Jerry Murdock; subsequently
Murdock retired in 2011 and currently serves as a Special Advisor to the Firm.

* Horing continues to lead the Firm with five Senior Managing Directors: Deven Parekh,

. . Jeffrey Lieberman, Michael Triplett, Richard Wells, and Ryan Hinkle (together, the
Firm History “Leadership”).

* The Firm is wholly owned by Horing, Parekh, Lieberman, and Triplett.

* The Firm is headquartered in New York, NY with offices in Palo Alto, CA, Tel Aviv,
Luxembourg, London, and Singapore.

0 Insight is a high-quality, well-respected private equity firm that has focused on growth companies
in the software sector since its inception.

* The Leadership team has worked together for an average of 23 years at Insight with prior
experiences across private equity, mergers and acquisitions, consulting and origination within the

Institutionalized Firm and software-related sector.

Experienced Leadership *  The Leadership is part of a deep and experienced senior investment team that includes 40

managing directors that average nine years tenure at the Firm and an investment platform
that has grown by over 30% in the last two years with 140 dedicated investment
professionals.

o Each member of the Leadership oversees separate investment teams responsible for different
strategies and markets, including cybersecurity, infrastructure, consumer, and healthcare IT.

* The Investment platform is complemented by its growing Onsite team of 144 professionals
comprised of software operating experts and diligence specialists which are organized into
Centers of Excellence (“COE”).

=  The Onsite team size has increased by 50% since 2020, and Insight’s COE include talent,
. . . product and technology, marketing, sales, customer success, business development, and
Extensive Sourcing, Operating diligence, strategy and finance.

Expertise and Diligence *  Opps II, along with the broader investment platform, benefits from leveraging Insight’s network of
over 2,000 technology and software executives from Fortune 500 and Global 2000 companies.

=  These executives assist with supporting portfolio company growth and strategic initiatives,
including sales acceleration and exit positioning. Since 2016, Insight’s executive network
has helped source approximately $400 million of total contract value for Insight portfolio
companies.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut ‘
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General Partner (cont.)

Complementary Investment

Platform

Investment Committee &
Opportunities Strategy Oversight

Insight Partners Opportunities Fund Il - June 2024

Insight has been making investments in its flagship growth equity strategy since inception and has evolved
to make growth buyout investments and, most recently, opportunities investments.

Growth equity investments remain the primary focus and have accounted for over 60% of total invested
capital and approximately 70% of the total number of investments as of 12/31/2023.

= The flagship growth equity strategy makes minority and control private equity investments in
companies that exhibit high revenue growth and EBITDA profiles ranging from unprofitable to
breakeven /profitable.

= The growth buyout strategy makes primarily control private equity investments in more mature
companies that exhibit strong top-line revenue growth and positive EBITDA.

= The Opportunities (“Opps”) strategy targets non-control investments in growth companies through
structured capital solutions that provide downside return protection while retaining upside potential.

Insight maintains separate investment committees (“IC”) for the growth, buyout, and Opps strategies.

Each IC is comprised of Horing (the Chair), Parekh, Lieberman, Triplett, Hinkle, Wells and lan Sandler (CQO),
with two relevant senior investment professionals for each strategy.

= The two senior investment professionals on the Opps strategy IC are Anika Agarwal and Adam Berger,
both of whom have extensive experience as software and services investors and/or operators.

= IC decisions require majority approval.

The Leadership team is responsible for the overall Opps strategy with direct oversight by Parekh who has
23 years tenure at Insight and over 30 years investment experience.

= The Opps strategy is managed by Managing Director Eoin Duane and one dedicated Vice President;
one Senior Associate is expected to be hired in the near-term.

Proprietary & Confidential - State of Connecticut LY
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General Partner (cont.)

* Opps Il would represent Connecticut’s second commitment with Insight
Partners.

CRPTF Relationship

A summary of Connecticut’s existing commitmentto Insightis provided in
the table below.

(USS in millions, as of March 31, 2024)

Vintage Connecticut Unfunded Total
Year Status Commitment Commitment Exposure
Insight Partners Opportunities FundI,L.P. 2020 Active $75 S3 $91 $94 11% 1.3x 0.0x
Insight Partners Total in PIF $75 S3 $91 $94
% Total PIF 2% 1%

Source: CRPTF returns from Solovis. TVM is total value multiple. DPl is distributions to paid-in-capital.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut ‘




Page 39 of 293
Office Of The State Treasurer

Investment Strategy

Flexible, Structured Capital

Favorable Market Dynamics

Portfolio Construction

Insight Partners Opportunities Fund Il - June 2024

Consistent with its predecessor fund, Opps Il will target non-control, structured investments in
high-quality, founder- and sponsor-owned software, software-enabled, and internet businesses.

Opps Il will make investments that are structurally senior to existing equity, with targeted
minimum contractual, gross returns of 1.5x invested capital and /or intemal rates of retum of 10%
to 14%.

Additionally, Opps |l investments are structured to provide upside return potential through
conversion and other rights that provide the Fund with the opportunity to participate in equity
appreciation.

Insight is targeting net retums of 1.8x to 2.0x and 15% for Opps Il through the combination of
contractual and upside returns across a diversified portfolio.

The private software market has grown dramatically over the last decade, evidenced by an
increase of more than 10x in both total deal value and volume, and a nearly 200% increase in
software company acquisitions by private equity firms.

Strong software market fundamentals, including favorable longterm growth drivers, highly
recurring streams, and robust profit and cash flow margins, continue to attract investment capital
and support premium valuations for quality companies.

Insight developed the Opps strategy to capture the growing need for capital to supplement debt
capacity while being less dilutive than common equity.

Insight’s deep software industry, sourcing and origination, and valuation expertise supports the
Firm’s highly selective approach to Opps investments.

Opps Il will target a portfolio of 10 to 20 minority investments in mature, growth-stage
software companies located globally with a focus in North America.

= Targeted companies will exhibit high-quality recurring revenues, strong margins,
market leadership, and high potential for enterprise value growth.

Opps Il will not invest in companies owned by other Insight funds unless with LPAC
consent from all funds.

= Any cross-fund investments will involve a third-party to set terms at which Opps |
may invest.

Proprietary & Confidential - State of Connecticut [ ) -
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Track Record and Performance - Opps Fund [ erson rnes wansgemen
e —

* Asof 12/31/2023, Insight had invested more than $1.6 billion across Opportunities Fund | (“Opps 1”) and Il and generated a gross 1.3x total value
multiple (“TVM”) and a 15% gross internal rate of return (“IRR)”.

0 Opps | outperformed the public market equivalent by 200 basis points and ranked in the second quartile of the Hamilton Lane growth equity
benchmarks on anet TVM and IRR basis as of 12/31/2023.

= Opps | has been deployed across 11 high-quality portfolio companies serving diversified end markets, including e-commerce, govemment,
data management, logistics, life sciences, real estate, senior living, environmental and enterprise risk planning (“ERP”).

= Insight leveraged its platform and network to make investments in companies backed by high-quality, private equity sponsors. The demand for
the Opps strategy’s structured capital is evidenced by the nearly $2 billion of co-investments available in the Opps | companies as of
12/31/2023.

=  The fund is on track to achieve its targeted retums of mid- to high-teens net IRR. Seven of the 11 portfolio companies have experienced an
average revenue growth of more than 40% since initial investment with the balance remaining flat to up 10%.

=  The Opps | investments were structured with strong downside protection and average equity cushions of 54% beneath the Opps | capital.
= [nsight expects Opps | to realize three investments within the next year, while Insight seeks to leverage its platform to continue to build value
for the remainder of the portfolio companies.
9 Insight began investing Opps Il in March 2023 and performance is not yet meaningful. As of 12/31/2023, Opps Il was deployed across two
portfolio companies with a third investment expected to close in Q3 2024.

=  The two portfolio companies provide ERP software to businesses operating in the logistics and supply chain industries. Both companies are
experiencing strong revenue growth and are backed by quality private equity sponsors.

=  The Opps Il investments were structured with attractive contractual returns with significant equity support junior to the Opps Il investments.

(SUSin millions, as of December 31, 2023)
Insight Partners

Investment Performance Summary — Opportunities Strategy

Vintage Fund Invested Realized Unrealized Total Gross / Net Quartile Rank

Year Size # Deals Capital Value Value Value TVM IRR Net DPI TVM IRR DPI

Insight Opportunities | 2020 $1,565 11 $1,442 S5 $1,965 $1,970 1.3x / 1.3x 15% / 11% 0.0x 2nd 2nd 3rd

Insight Opportunities Il 2023  $1,500' 2 $207 S0 $234 $234 1.1x / 1.1x 19% / 10% 0.0x nm nm nm
Composite 13 $1,649 S5 $2,199 $2,204 13x / 1.2x 15% / 11% 0.0x

Source: Insight Partners, Hamilton Lane Benchmark (Growth Equityas of December 31, 2023). Quartile Rank based on net returns.
1. Represents target fund size.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut ‘ ] -




Page 41 of 293
Office Of The State Treasurer

Track Record and Performance - Flagship Fundsg  rersionrus wansgemen
e

o PFM investment staff reviewed Insight’s total investment track record to assess the Firm’s ability and strengths of the investment platform.

c Insiﬁht had invested more than $46 billion across its flagship and buyout strategies since inception, which generated attractive absolute and
relative performance as of 12/31/2023.

*  The pre-2013 vintage funds performed very well with a net composite of 2.8x TVM, 18% IRR and 2.5x DPI, and all funds had generated 1%t and
2" quartile performance on a TVM, IRR and DPlbasis, as of 12/31/2023.
o Post-2013, Insight had invested more than $4 1 billion across ten funds and over 600 portfolio companies that generated a net composite of just
under 2x TYM and 21% IRR as of 12/31/2023.

=  Performance has been relatively consistent across the more mature vintage year 2013 through 2017 funds. Funds VIl to X had significant
er%r/e??%iz/eéjovzael)ue, however, the funds had performed well with 1 and 2" quartile rankings on a net TVM, IRR and DPI-basis, as of

=  Funds Xl - XIl were still relatively immature as of 12/31/2023, and Insight is leveraging its entire platform to improve operating performance
and drive incremental value.

=  The early Flagship Xll investments were made during a period of elevated software valuations, which then reset. Insight’s valuation practices
are relatively conservative, and the Firm's carrying valuations reflect current market multiples.

*  During 2024, Insight has realized or is in process to realize over $3.5 billion of value across 18 portfolio companies held in several funds.

(SUS in millions, as of December 31,2023)

Insight Partners
Investment Performance Summary - Flagship & Buyout Strategies

Vintage Fund Invested Realized Unrealized Total Gross / Net Quartile Rank

Year Size #Deals Capital Value Value Value IRR Net DPI TVM IRR  DPI
Pre-2013 Composite 249 $5,629 $16,308 $2,161 $18,468 3.3x / 2.8x 25% / 18% 2.5x
Insight Flagship Fund VIII 2013 $2,576 42 $2,849 $7,666 $3,004 $10,670 3.7x / 3.1x 26% / 21% 2.2x 1st  1st  1st
Insight Co-Invest IlI 2014 $510 16 4559 $1,499 $128 $1,627 2.9x / 2.7x 29% / 25% 2.4x 2nd  1st  1st
Insight Flagship Fund IX 2014 $3,446 70 $4,140 $7,369 $10,507 $17,875 4.3x / 3.8x 31% / 25% 1.5x 1st 1st  2nd
Insight Co-Invest IV 2015 $1,518 23 $1,639 $2,982 $3,871 $6,853 4.2x [/ 3.5x 34% [/ 28% 1.4x 1st 1st 2nd
Insight Flagship Fund X 2017 $6,312 79 $6,667 $5,423 $16,308 $21,731 3.3x / 2.6x 34% [/ 26% 0.6x 1st 1st 2nd
Insight Flagship Fund XI 2019 $9,542 114 $9,061 $648 $14,887 $15,535 1.7x / 1.5x 20% / 15% 0.0x 2nd 2nd 4th
Insight Flagship Fund X Follow-on 2021 S$1,234 39 $1,088 $73 $955 $1,028 0.9x / 0.9x 3% / 3% 0.0x nm nm nm
Insight Flagship Fund XII 2021 S$17,235 201 $12,750 $49 $12,635 $12,684 1.0x / 0.9x 0% / 5% 0.0x nm nm nm
Insight Fund XII Buyout Annex 2021  $2,812 14 $2,107 S4 $2,642 $2,646 1.3x / 1.2x 13% / 12% 0.0x nm nm nm
Insight Flagship Fund XI Follow-on 2022 $301 20 $227 $11 $241 $252 1.1x / 1.1x 11% / 8% 0.0x nm nm nm
Post 2013 Composite 618 $41,086 $25,723 $65,179 $90,902 2.3x / 1.9x 28% / 21% 0.5x
Total Composite 867 $46,715 $58,339 $69,500 $127,839 2.4x / 2.0x 26% [/ 19% 0.7x

Source: Insight Partners, Hamilton Lane Benchmark (Growth Equity as of December 31,2023). Quartile Rank based on netreturns.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut |
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Strategic Allocation and Pacing Plan

* The Insight Partners Opportunities Fund Il and Sidecar investment strategy falls under the
Corporate Finance allocation of the PIF.

= The IPS set a target allocation of 70% to 100% for Corporate Finance investments within the
PIF portfolio based on total exposure, defined as market value plus unfunded commitments.

Insight Partners Opportunities = Corporate Finance strategies represented approximately [88%] of the PIF’s total exposure as
Fund I of December 31, 2023.
*  The recommended Opps Il and Sidecar commitments align strongly with PIF strategic pacing plan
& objectives as noted below.
; ” . Increasing the PIF’s long-term exposure to mezzanine to 5% to 10%.
Insight Opportunities I Co- o Mezzanine investments represented approximately 2% of the PIF’s total exposure as of
Investment Sidecar December 31, 2023.

. Expanding an existing relationship with an experienced and highly institutionalized growth
equity private equity firm with a long and strong track record of generating attractive retums.

= The Sidecar commitment will provide additional exposure to Insight’s differentiated Opps
strategy through a more efficient fee and carry structure.

IPS PIF Category IPS Guidelines Current PIF Exposure
Corporate Finance 70-100% 87.60%
The recommended Insight IPS Fund Diversification IPS Maximum CRPTF Commitment/Commingled

’ Fund Total Commitments?
Partners Il and Sidecar

commitments are within IPS
Complian ce thresholds as IPS Manager Diversification IPS Maximum
reflected in the table.

CRPTF Share of Commingled Fund's Capital Commitments 33% 6.67%

Exposure w/
Recommended Commitments

CRPTF share of Manager AUM 20% 0.22%
Manager share of CRPTF Private Equity Exposure?2 25% 1.80%
! Exposure calculationsbased ontargeted Oppsl|I fund size.

2 CRPTF exposure calculations based on NAV plus unfunded commitments as of December 31, 2023, adjusted for recommendationsand any
commitments closed since December 31,2023.

Insight Partners Opportunities Fund Il - June 2024 Investment Advisory Council - State of Connecticut
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Strategic Allocation and Pacing Plan (cont.) resenmstusme:

Opps Il and Opps Il Co-Investment represent the fourth and fifth recommended commitments
as part of the PIF’'s 2024 strategic pacing plan.

2024 Strategic Plan

Target Ranges by Strategy

Large / Mega Small / Mid Growth Venture Distressed /

Buyout Buyout Equity Capital Secondaries Mezzanine Restructuring UE

Total Commitments $300 $400 S$700 $1,000 S$300  $450 S0 $150 $150 $200 S0 $150 SO $150 $1,700
CommitmentSize $100 $200 $150 $250 $150  $200 ) $150 $150 $200 S0 $200 SO  $150

Number of Commitments 4 ) 2 3 (0] 1 1 2 (0] 1 1 8to16

Insight Opportunities Fund Il Co-Investment - Recommendation

$150 $150
Capital Commitments $200 ] S0 ] i) $250 $200 $650
Number of Commitments 1 0 0 0 0 2 2 5

Insight Partners Opportunities Fund Il - June 2024 Investment Advisory Council - State of Connecticut )
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Strengths and Rationale e et

o Insight developed the Opps strategy to capture the growing need for capital for highly valued
software and services companies, specifically to bridge the gap between debt availability and

Growing Demand for Flexible more dilutive common equity.

Cap|tal Solutions * The Opps strategy focuses on providing structured capital in demand from companies with high-
quality recurring revenues, strong margins, demonstrate market leadership, and high potential for
growth in enterprise value.

* The Opps strategy leverages the same investment, sourcing, and operations expertise of
the Insight platform, which have supported the Firm’s long-term success and leadership
position in software investing.

Deep Domain Experience and * Insight’s Leadership team has an average tenure of 23 years at the Firm and is supported
Robust Investment Platform by 40 managing directors with relevant expertise in technology and software investing.

* The Opps strategy benefits from Insight’s Onsite platform of more than 140 professionals
focused on driving portfolio company value creation through operational and strategic
enhancements.

. Insight targets downside protection by structuring Opps investments with senior and other contractual
priorities senior to substantial equity bases.

= As of 12/31/2023, Opps | investments were structured with average equity cushions of 54% beneath the
Opps | capital.

. Insi E]t targets investments that have a minimum core contractual gross 1.5x return multiple and /or 10%
Compelling Risk-Return Profile ik e [

0 Opps investments are also structured to provide upside return potential through conversion and other
rights that provide the Fund with the opportunity to participate in equity appreciation, with total targeted
net returns of 1.8x to 2.0x and 15%.

. CRPTF will receive co-investment opportunities with no fee or carry, significantly improving the overall net

return potential of the recommended commitments.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut
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Key Risks and Mitigants o o onson

Developing Investment Strategy

Potential Investment Allocation
Conflicts

Insight Partners Opportunities Fund Il - June 2024

Opps is still a relatively new investment strategy and there is a risk that Insight may not
successfully execute it.

Each Opps Il investment benefits from the access to the entire Insight platform,
including its Leadership team, Onsite COE, network of executives, dedicated
sourcing, and proprietary information amassed over almost 30 years investing in
growth software companies.

Opps | deployed capital across 11 high-quality companies; the portfolio is performing
to expectations and is on track to achieve an expected 1.8x to 2x net multiple and
mid-to-high teens net IRR.

The Opps and flagship strategies both target investments in growing, software companies.
This could cause an investment allocation conflict between the two strategies, possibly to
the detriment of Opps II.

The flagship growth equity strategy will make minority and control private equity
investments in target companies that exhibit high revenue growth and EBITDA
profiles ranging from unprofitable to breakeven/profitable.

The Opps strategy makes minority-owned structured capital investments in more
mature growth companies with a total return profile lower than the flagship’s
targeted gross return threshold of 2.5x multiple and 25% IRR.

Proprietary & Confidential - State of Connecticut 8.C
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Fundraising and Key Terms Summary

Target Size / Hard Cap $1.5 billion /$2.5 billion

GP Commitment * A minimum of 3% of the aggregate capital commitments

Fundraising Status $600 million closed as of April 2024

Target Final Close Final target close at the end of September 2024
Fund Term * Tenyears, with two one-year extensions with consent of a majority of LP interests
Investment Period *  Five years

1% per annum on committed capital during the first 18 months of the investment period; thereafter, 1.5% per annum on

Management Fee net invested capital

Fee Discounts & Offsets No fee or carry on co-investments; 100% Management fee offset

Carry & Waterfall Type 20%/ Deal-by-Deal
Preferred Return s 8%
GP Catch-up e 100%

Clawback *  Yes

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut

Other Key Provisions *  Connecticut has been offered an LPAC seat based on recommended commitment size to the Fund
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Legal and Regulatory Disclosure

Insight Venture Management, LLC (“Insight”

In its disclosure to the Office of the Treasurer, Insight Venture Management, LLC (“Insight”™), in the past five years, Insight states that it is a
defendant in a number of derivative cases but does not believe these cases would impact its ability to manage and run Insight Opportunities
Fund I1. Insight notes that the SEC initiated an examination of Insight in May 2020. In June 2023, the SEC initiated a settled administrative
proceeding against Insight, and found that Insight did not correctly apply the LPA in making a permanent impairment determination and,
consequently, failed to accurately calculate the management fees it charged resulting in Insight charging the partnerships excess
management fees. The SEC imposed a censure, requiring disgorgement and pre-judgment interest of $864,958, and imposed a civil
monetary penalty of $1,500,000. Following this, in May 2021, Insight reimbursed management fees and interest in the amount of
$3,821,032 to existing partnerships.

Insight states it has no claims under its fidelity, fiduciary or E&O insurance policies, and no ongoing internal investigations to report.
Insight states it has adequate procedures in place to undertake internal investigations of its employees, officers and directors.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut
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Compliance and Diversity Review

Compliance Certifications and Disclosures

Insight disclosed no campaign contributions, known conflicts or gifts and no impermissible third-party fees. The firm reports typical
investment management and legal fees, which are permissible under C.G.S. 3-131(b)(1)(2)).

Commitment to Diversity
Employees

Insight holds Unconscious Bias Training sessions to train Insight’s interviewers in better recruiting practices.

Industry

Insight runs and oversees Inclusion by Insight Diversity Summit, an annual in-house program building a pipeline for summer and full-time
analyst programs. Insight also supports/partners with Sponsors for Educational Opportunity, Out for Undergrad, WayUp, HIVE Diversity,
JumpStart and ILPA Diversity in Action. Insight reports it is developing relationships with the following historically black colleges and
universities: Howard, Morehouse and Spelman.

Vendors

The firm does not have a formal vendor diversity program.

Nexus to Connecticut

Insight reports 14 employees based in CT.

Insight Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut
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Office Of The State Treasurer
Pension Funds Management

Workforce Diversity

Insight provided data as of December 31, 2023

* 470 total employees, up 54% from 2021

* The proportion of women and minority Executives increased

* The proportion of women and minority Managers and Professionals remained fairly constant

* Professional women overall are at parity with professional men

* The proportion of minority Professionals is strong.

WOMEN

EXEC | MGMT | PROF FIRM
2023 13% 32% 47% 48%

7 of 52 |53 of 167 |116 of 245 |224 of 470
2022 16% 32% 48% 49%

8 of 52 |48 of 151 |120 of 248 |225 of 459
2021 8% 30% 47% 47%

3 0f 36 |31 of 103 | 79 of 168 |142 of 305

MINORITIES

EXEC | MGMT | PROF FIRM

2023 23% 26% 43% 35%
12 of 52 |44 of 167 |105 of 245 |164 of 470

2022 22% 26% 44% 36%
11 of 51 |40 of 151 |110 of 248 |164 of 459

2021 17% 25% 40% 33%
6 of 36 |26 of 103 | 68 of 168 |101 of 305

1 2023 Minoritybreakdown:12 exec (11 Asian, 1 Two+); 44 mgmt (2 Black, 8 Hispanic, 31 Asian, 3 Two+); 105 prof (16 Black, 13 Hispanic, 69 Asian, 7 Two+)

Note: Firm totals include administrative staff, which are not included in sub-columns for Exec, Mgmt and Prof; therefore, the Firm totals do not equal the sum of other columns above. Further, Mgmt above includes all Executives.

Information provided above for US-based employees because Insight reports on gender and race/ethnicity information only for its US-based employees.

Insight Partners Opportunities Fund Il - June 2024

Proprietary & Confidential - State of Connecticut
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Environmental, Social and Governance Analysis e s wmsgemen

Overall Assessment : Evaluation and Implementation of Sustainable Principles SCORE

The firm described a good approach to ESG integration which is guided by the firm’s ESG Policy. Insight utilizes a third-party firm, Malk Partners, to
conduct enhanced ESG due diligence ofinvestments, and monitor material ESGissues during ownership. Malk Partners conductsdue diligence on
all potential investments and createsan ESG report for each investment memo for the Insight team. The firm works closely with the Malk team to
monitor and engage investments to ensure implementation of improvements and identification of KPIs.

Insight is not a signatory of any sustainability-oriented organizations but adopted the Guidelinesfor Responsible Investment set forth by the
American Investment Council. The firm does not have any dedicated staff to oversee ESG policies and procedures, but rather outsources the ESG
focus to its consultant, Malk Partners. Staff receives formal training on ESG issues from Malk Partners.

The firm does not have a policy specific to civilian firearms because it does not have any direct investments in civilian firearm manufacturers or
retailers.

Overall, the firm's disclosure demonstrated quality ESG integration with room to improve on training, internal staff integration and external
partnerships.

Firm has an ESG policy Yes Policy that requires safe and responsible use, ownership No*
or production of guns

If Yes, firm described its ESG policy Yes
If Yes, firm provided examples of ESG factors Enhanced screening of manufacturers or retailers of No*
considered in the decision-making process, explained Yes civilian firearms
the financial impact of these ESG factors
Designated staff responsible for sustainability policies N Enhance screening of any industry /sector subject to
and research 0 increased regulatory oversight, potential adverse social No
and/or environmental impact
Firm provides training/resources on sustainability Yes
SSiUes, ©IETIEE SOUBES O ESt- ekt dhite Merchant credit relationship with retailers of civilian No*
Signatory /member of sustainability-related initiatives or No firearms and accessories
groups
. ) ) ) ) If Yes, firm confirms compliance with laws governing
Policy for evaluating current or prospective relationships No* firearms sales N/A

with manufacturers or retailers of civilian firearms

|ns|ght Partners Opportunities Fund Il - June 2024 Proprietary & Confidential - State of Connecticut )
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Important Disclosures EE

All information contained within this report has been gathered from sources believed to be reliable, including but not limited to the
general partner(s), other industry participants and the Hamilton Lane Investment Database, but its accuracy cannot be guaranteed.

The information contained in this report may include forward-looking statements regarding the fund presented or its portfolio
companies. Forward-looking statements include a number of risks, uncertainties and other factors beyond the control of the fund or
the portfolio companies, which may result in material differences in actual results, performance or other expectations. The opinions,
estimates and analyses reflect our current judgment, which may change in the future.

The past performance information contained in this report is not necessarily indicative of future results and there is no assurance
that the fund will achieve comparable results or that it will be able to implement its investment strategy or achieve its investment
objectives. The actual realized value of currently unrealized investments will depend on a variety of factors, including future
operating results, the value of the assets and market conditions at the time of disposition, any related transaction costs and the
timing and manner of sale, all of which may differ from the assumptions and circumstances on which the current unrealized
valuations are based.

Any tables, graphs or charts relating to past performance included in this report are intended only to illustrate the performance of
the fund or the portfolio companies referred to for the historical periods shown. Such tables, graphs and charts are not intended to
predict future performance and should not be used as the basis for an investment decision.

By accepting receipt of this investment report and in consideration of access to the information contained herein (together with the
investment report, the “Confidential Information”), the recipient agrees to maintain the strict confidentiality of any and all
Confidential Information in accordance with the terms of this paragraph. The recipient acknowledges that (i) the Confidential
Information constitutes proprietary trade secrets, and (ii) disclosure of any Confidential Information may cause significant harm to
Hamilton Lane Advisors, L.L.C. (“Hamilton Lane”), its affiliates or any of their respective businesses. Unless otherwise required by
law, the recipient shall not disclose any Confidential Information to any third party. If required by law to disclose any Confidential
Information, the recipient shall provide Hamilton Lane with prompt written notice of such requirement prior to any such disclosure
so that Hamilton Lane may seek a protective order or other appropriate remedy. Prior to making any disclosure of any Confidential
Information required by law, the recipient shall use its reasonable best efforts to claim any potential exemption to such requirement
and otherwise shall limit disclosure only to such information that is necessary to comply with such requirement.

The calculations contained in this document are made by Hamilton Lane based on information provided by the general partner (e.g.
cash flows and valuations), and have not been prepared, reviewed or approved by the general partner.

Stacked bar charts or pie charts presented in the Strategy section in this report may not equate to 100% per the data labels on the
charts due to rounding; however, all stacked bar charts and pie charts equate to 100% using exact proportions.

May 2024 | Proprietary and Confidential Insight Partners Opportunities Fund Il, L.P. | Page 1
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Executive Summary

Pagm%

Fund Information

Organization Overview Portfolio Construction

General Partner:

Insight Venture Management, LLC
(“General Partner”), (“Insight”)

Firm Inception:
1995

Team':

3 investment professionals dedicated
to the Opportunities strategy, 73
senior & mid-level investment
professionals, 74 sourcing
professionals and 144 Insight Onsite
professionals

Senior Partners:

Jeffrey Horing, Jeffrey Lieberman,
Michael Triplett, Deven Parekh, Ryan
Hinkle and Richard Wells

Locations:

New York, Palo Alto, London,
Luxembourg, Tel Aviv and Singapore

Fund:

Insight Partners Opportunities Fund II,
L.P. (“Fund”)

Target Size/Hard Cap:
$1.5 billion/$2.5 billion

Asset Class:
Private Equity

Strategy:
Mezzanine

Substrategy:
Junior Debt; Structured or Preferred
Equity

Geography:
Primarily North America

Industries:
Information technology

TIncludes Senior Associate Andrew Kutscher, who will rejoin the dedicated team in June 2024

Revenue at Entry:
S150 million+

Equity Investments:
S50 million to $250 million

Target Number of Investments:
10 to 20

Max Single Investment Exposure:
20%

Expected Hold Period Per Investment:
3 to 4 years

Target Returns:

2.25x gross multiple and 20% gross
IRR at the investment level

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Executive Summary (cont.) EE

Net Performance and Benchmarks

Insight Venture Management, LLC HL Benchmark PME Benchmark J-Curve Benchmark
Prior Investment Performance’ Credit Russell 3000 +250 bps Mezzanine
As of 12/31/23 As of 12/31/23 As of 12/31/23 As of 12/31/23
Quarters Spread vs. Top-Quartile :
: o Comparison to
Vintage % Drawn to Break
TVPI Peers (quarters)
J-Curve
Fund | 2020 $1,565 96% 0.0x 1.2x 11.3% 2 -0.4x 0.0x -181 bps +197 bps 1 later
Fund Il 2023 1,5002 7% 0.0x 1.1x 10.2% n/a -0.1x -0.1x -2069 bps -165 bps n/a
Total 0.0x 1.2x 11.5% +194 bps

Fundraise Update

» First close held on 8/5/22
* Final close targeted for 7/31/24

« As of April 2024, the General Partner had closed on approximately S600 million of aggregate commitments

"Capital Drawn, Capital Distributed and NAV are calculated from the cash flows of fee-paying limited partners and exclude any cash flows from the General Partner’'s commitment

2Target fund size
3 Percent drawn is calculated from both the cash flows of the limited partners and the General Partner's commitment, percent drawn for Fund Il is based off the target fund size

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Executive Summary (cont.) EE

Key Terms!’
Term Summary

Investment Period 5 years
Fund Term 10 years; + 2 one-year extensions with limited partner approval

GP Commitment At least 3.0% ($45 million)

1.0% of aggregate commitments during the first 18 months of the investment period, flipping to 1.5%

M ERITENL FEE of net invested capital thereafter

Fee Discount 25 basis point first close discount
Fee Offset 100%

Organization Expenses $2.25 million

Carry/Preferred Return 20%/8%; deal-by-deal

GP Catch-up 100%

Clawback Yes

T Refers to the terms proposed by the General Partner as of May 2023; terms are subject to change during fundraising

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Executive Summary (cont.) EE

Investment Thesis

* The dedicated team for the Fund is led by Managing Director Eoin Duane, an
experienced structured equity investor, with support from one Vice President
and one Senior Associate who will be joining the team in the near term

 Beyond Mr. Duane and the dedicated mid-level resources, the broader Insight
investment team is highly involved in the investment activities of the Fund and
will provide support in sourcing, diligence, structuring and monitoring

Dedicated resources benefitting
from robust global platform

 The dedicated team further benefits from Insight’s global platform comprised of
74 sourcing professionals, 144 Onsite professionals and over 200 back-office
professionals

» The General Partner seeks to provide structured equity solutions to sponsor-,

Flexible investment approach venture capital- or founder-owned companies operating in the technology
further positions Insight as a sector, where Insight has invested since inception and developed deep domain
P g expertise

solutions provider to high-growth
technology companies and drives

* Insight’s focus on structured equity transactions combined with the established

sourcing and operating resources infrastructure from the Flagship fund line
access drives differentiated deal flow and access, allowing the General Partner to
remain selective in its investments

 Asof12/31/23, the General Partner had generated consistent performance, with
expected upside as holding values appreciate and Insight converts to common

Consistent performance to date and equity

historical outperformance across « Additionally, Insight has consistently generated attractive performance in its

Flagship growth equity product Flagship fund line, outperforming peers

 The General Partner has demonstrated its ability to deploy capital in the target
strategy, deploying Fund | in line with expectations

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Executive Summary (cont.) EE

Investment Considerations

* While Insight has established a dedicated group for the Opportunities product
line, this Fund will rely significantly on the sourcing, diligence and operating
capabilities of the broader Insight platform

 The Opportunities team works directly alongside the Flagship fund's resources

The General Partner will allocate _ " o
and is positioned to seamlessly leverage existing processes and resources

adequate resources to the Fund

» Additionally, Insight's senior partners Jeffrey Horing, Deven Parekh, Jeffrey
Lieberman, Michael Triplett, Richard Wells, Ryan Hinkle, lan Sandler, Anika
Agarwal and Adam Berger comprise the investment committee, ensuring
sufficient oversight

 The General Partner must remain disciplined with the risk profile of this
strategy's investments relative to the profile of its pure growth equity deals

* Insight is focused on high-growth, high-retention companies generating strong
Insight will construct an attractive, recurring revenue with proven product-market fit, that are larger and more
risk-adjusted portfolio established relative to its Flagship fund, helping mitigate downside risk of the
structured equity transaction profile

» The General Partner is a longstanding technology investor with institutionalized
pattern recognition in the space, which informs and aids its asset selection

 The Opportunities strategy remains relatively nascent, and to date, returns have
lagged the targeted profile set for Fund | at the investment level

The General Partner will generate « Insight expects to generate material upside as its portfolio generates liquidity,
performance in-line with the Fund's expected to bring returns in-line with expectations
target risk-return profile * Inthe event the portfolio experiences headwinds, the Opportunities team is able

to leverage Insight's operating resources to help with value creation to stabilize
operating performance

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Recommendation m

Recommendation

Based on the analysis and information presented herein, Hamilton Lane believes that a commitment to Insight Partners
Opportunities Fund II, L.P. works towards achieving the goals set forth for the Connecticut Retirement Plans and Trust Funds. A
commitment to the Fund will maintain a relationship with a high-quality General Partner. Taking into account the investment
strategy and portfolio diversification objectives of the Private Investment Fund, Hamilton Lane recommends a commitment to

the Fund.

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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General Partner

Pagm%

Longstanding platform with a
reputable brand name in the growth
equity technology space

Thoughtful buildout of Opportunities
fund resources

Robust sourcing, operational and

back-office support from the
broader Insight platform

Firm-wide economics drives
alignment

The General Partner is a longstanding growth equity investor that has
developed a well-respected reputation, particularly in the technology space

The broader senior investment team is highly experienced and well-tenured,
with strong networks and deep expertise in the technology sector, and serves
as the investment committee for the Fund to provide sufficient oversight

The Opportunities team is led by Managing Director Eoin Duane with support
from two mid-level professionals and additional oversight from senior
leadership across the Insight platform

The dedicated team is fully integrated into the broader investment team, which
benefits information sharing, deal flow and diligence

The Opportunities team leverages an array of resources from the broader
Insight team, leading to enhanced sourcing, diligence and operational
capabilities

Additionally, the dedicated team benefits from the robust back-office resources
of the Insight platform, allowing the team to focus on investing the Fund

The General Partner thoughtfully distributes carried interest, encouraging
collaboration in sourcing and executing deals for the Opportunities fund line

Insight has continued to be thoughtful in adding to the dedicated Opportunities
team and plans to selectively supplement the team over time

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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General Partner (cont.) EE

 The General Partner was founded in 1995 by Jeffrey Horing and Jerry Murdock in order to invest in venture capital and
growth equity opportunities in the software sector

e Mr. Murdock retired in 2011 and currently serves as a Special Advisor

* Insight has exclusively invested in the software space since inception through its Flagship fund and created the
Opportunities fund line in 2020 to provide preferred equity opportunities with an attractive risk-reward balance

* While there may be some overlap between the Opportunities funds and the Flagship funds, the General Partner
maintains a strict allocation based on the return profile of the deal

» Today, the General Partner is led by six senior Managing Directors: Jeffrey Horing, Jeffrey Lieberman, Michael Triplett,
Deven Parekh, Ryan Hinkle and Richard Wells

Snapshot:! Locations:

Inception/Founders: New York, Palo Alto, London, Luxembourg, Tel Aviv and Singapore

1995/ Jeffrey Horing and Jerry Murdock (departed) Strategies/Product Lines:

AUM:2 Growth equity and seed/early-stage venture capital

$89.3 billion Current Leadership:

Jeffrey Horing, Jeffrey Lieberman, Michael Triplett, Deven Parekh,

Management Company:
& pany Ryan Hinkle and Richard Wells

Private

Headcount:3

3 investment professionals dedicated to the Opportunities strategy,
73 senior & mid-level investment professionals, 74 sourcing
professionals, 144 Insight Onsite professionals and 204 back-office
professionals

T As of 3/31/24
2 As of 12/31/23
3 Includes Senior Associate Andrew Kutscher, who will rejoin the dedicated team in June 2024

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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General Partner (cont.) EE

* Insight is led by a cohesive, experienced group of senior investment professionals, averaging nearly 25 years of experience
and approximately 16 years of tenure

 The General Partner’s Flagship investment team is further supported by the Insight Onsite group of 144 operating
professionals, Finance & Operations professionals and Capital Markets and Public Equities teams

» The investment committee for the Fund includes senior leaders from across the firm to provide sufficient oversight

 Messrs. Horing, Lieberman, Triplett, Parekh, Hinkle and Wells and Managing Directors Anika Agarwal, lan Sandler, and
Adam Berger will comprise the investment committee

 Managing Director Eoin Duane and Vice President Oscar Segar are dedicated to the Fund full-time and receive support from
the broader Insight platform

yrs yrs

Jeffrey Horlng Managing Director

Jeffrey Lieberman' Managing Director 26 23
Michael Triplett' Managing Director 27 25
Deven Parekh'? Managing Director 31 24
Ryan Hinkle"? Managing Director 20 20
Richard Wells' Managing Director 21 18
Anika Agarwal"? Managing Director 18 9
Adam Berger"? Managing Director 24 5
Eoin Duane? Managing Director 21 3
lan Sandler"? Managing Director & COO 21 7

= Tenure with Insight Venture Management, LLC
= Total Experience

" Denotes members of the investment committee
2 Denotes professionals who are dedicated to or significantly involved with the Fund

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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General Partner (cont.) EE

« Similar to the Flagship funds' portfolio companies, Insight expects to leverage its Onsite team to assist with the
Opportunities portfolio

* The Onsite team was established within Insight in 2001 by Hillary Gosher and consists of 144 professionals organized into
Centers of Excellence

» Ms. Gosher is supported by eight senior professionals who lead or co-lead each Center of Excellence

» The Centers of Excellence include talent, product & tech, marketing, sales, customer success, business development
and diligence, strategy & finance

» Onsite supports the investment team and portfolio companies through every stage of the investment process, from deal
sourcing and selection to value creation initiatives and exit opportunities

* Onsite also maintains Portfolio Experience and New Programs & Innovations teams to work across the seven Centers of
Excellence, providing data-driven insights and analytics and optimizing tools and processes to benefit each team

» The General Partner has largely leveraged the existing Flagship investment team as it built the Opportunities strategy, but
has selectively added dedicated resources as the strategy has scaled

* Insight plans to add one person per year to the dedicated Opportunities team but does not intend to rapidly scale the team,
instead focusing on maintaining integration with the broader Insight platform

 The General Partner is highly focused on hiring and developing junior-level professionals and has historically filled senior
positions through internal promotions

* Insight typically hires a class of Analysts annually and employs a formal training program for its Analysts and Associates
that encompasses leadership, deal execution and career success coaching

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Investment Strategy EE

 The General Partner seeks to invest in technology companies operating across a
variety of end markets, consistent with its Flagship strategy and longstanding
focus on technology across the platform

Longstanding technology, growth

el IS * Insight has established deep domain expertise and institutionalized pattern

recognition in the space, which informs and aids its asset selection

« The General Partner focuses on structured equity investments in high-quality,
profitable technology companies with embedded downside protection through
Thoughtful structuring while established operating performance, and upside potential through conversion to

maintaining downside protection common equity

* Insight expects over half of its deals to convert to common equity and achieve
strong upside through organic growth

 The General Partner is well-established and maintains a respected brand name
in the technology space, allowing for advantaged sourcing and access for the
Advantaged deal flow driven by Funds and further positioning Insight as a solutions provider to high-growth

established brand and robust technology companies

networks * Insight leverages over 70 sourcing professionals, a Capital Markets team and
the networks of its investment and Onsite professionals to drive differentiated
sourcing and access

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Investment Strategy (cont.) EE

» Consistent with Flagship funds, Insight exclusively invests within the software space, primarily focusing on rapidly growing
horizontal & vertical SaaS, infrastructure software and internet services businesses generating high levels of recurring
revenue

 The General Partner focuses on high-growth, high-retention companies with strong product-market fit within a larger
addressable market as well as best-in-class customer satisfaction

» The Insight investment platform and operating resources maintain deep domain expertise and strong networks in the
software space, benefitting the Opportunities team

Prior Investments - % by Sector Aggregate Performance - by Sector
As of 12/31/23 As of 12/31/23
100% 2.0x ’ 25%
90%
80% ’
1.5 183%
70% X ® o
60% +J
E 2
50% = ox 0% &
? o
40% o T
0 x
30% E £ £
0.5x © £ £ -13%
20% g 10 S
S N S
10% b 2 D
0% 0.0x -25%
Fund | Fund Il Aggregate Invested Capital (Smm)
B Subscription Software/Data ®Ecommerce ® Licensed Software Internet Services + Gross IRR
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Investment Strategy (cont.) EE

The General Partner intends to invest across a variety of deal types, including sponsor-backed companies, founder-owned
businesses, existing Insight portfolio companies, late-stage growth and other special situations

» Across deal types, Insight seeks key deal terms including accruing dividends, seniority in the capital structure, specific
conversion rights, liquidation preferences and expected use of funds

The General Partner expects to leverage Insight’s existing deal flow and the networks of its investment platform to source
opportunities for the Fund

* Insight utilizes 74 outbound sourcing professionals and its Capital Markets team to drive deal flow for new investments
as well as M&A opportunities

Consistent with its Flagship growth equity fund line, the General Partner seeks to invest in high-quality, high-growth
companies demonstrating strong year-over-year revenue growth, margins and customer retention

» Relative to the Flagship fund, the Opportunities fund will strictly invest in more established, profitable companies to
provide embedded downside protection via durable operating performance traction

The General Partner primarily targets investments across North America, where it has established deep networks and can
drive significant deal flow

* Insight will also opportunistically target companies in Europe and Asia, although the majority of investments within the
Opportunities strategy have been made in North America as of 12/31/23

* The General Partner will limit investments outside of the United States to 45% of aggregate commitments

Insight seeks attractive risk-adjusted returns through structure preferred equity investments with contractual core returns
of 1.5x gross multiple and/or 10% to 14% gross IRR for each investment; Including expected equity conversion, Insight seeks
a 2.25x gross multiple and a 20% gross IRR for each investment

The General Partner intends to structure investments with accruing dividends to provide downside protection, which
compounded annually, added as a preference amount to the initial investment and structured as convertible preferred stock
with accreting liquidation preference

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Track Record i L

Attractive performance, with

The General Partner has generated attractive performance in Fund | while Fund
[l continues to develop
historical outperformance across

! ) Insight has consistently generated outperformance in its Flagship growth equity
Flagship vehicles

fund line and has achieved compelling returns across all funds as of 9/30/23

The unrealized portfolio is healthy, with all investments held at or above cost as
Healthy unrealized portfolio of 12/31/23

o [ Lo ol TPt [ LT AR eV el = fi el i« Fund | continues to develop in line with expectations, with expected continued
equity value appreciation during its hold

The General Partner has consistently deployed capital within the strategy since
Demonstrated ability to deploy the inception of Fund |

capital in the strategy » Insight utilizes significant co-investment, demonstrating its capacity to deploy

larger checks

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Track Record (cont.) EE

e Fund | remains relatively nascent as of 12/31/23

 The General Partner intends to use a credit facility for the Fund to manage cash flows and bridge capital calls for new
investments and expenses, capped at 30% of the Fund for a maximum of 180 days

« Insight activated the Fund in March 2023 and has made two investments as of 12/31/23

Insight Venture Management, LLC HL Benchmark PME Benchmark
Prior Investment Performance’ Credit Russell 3000 +250 bps
As of 12/31/23 As of 12/31/23 As of 12/31/23

Smm To Quartlle

( ) : Capital Capital -

Vintage - NAV

Fund Drawn Distributed TVPI

Fund | 2020 $1,565 $1,504.6 $0.0 $1,878.6 0.0x 1.2x 11.3% 0.4x 1.3x 13.1% 9.3%

Fund Il 2023 1,500? 109.6 0.0 120.8 0.0x 1.1x 10.2% 0.1x 1.2x 30.9% 11.9%

Total $1,614.2 $0.0 $1,999.4 0.0x 1.2x 11.5% 9.6%

T Capital Drawn, Capital Distributed and NAV are calculated from the cash flows of fee-paying limited partners and exclude any cash flows from the General Partner’'s commitment
2Target fund size

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Track Record (cont.) EE

» Across its Flagship funds, Insight has generated attractive net performance as of 9/30/23

* |Insight has a relatively large unrealized portfolio but maintains the ability to execute deals and drive distributions

Insight Venture Management, LLC HL Benchmark PME Benchmark

Prior Investment Performance' Growth Equity Russell 3000 +250 bps
As of 9/30/23 As of 9/30/23 As of 9/30/23

(Smm) : Capital Capital Top B

Fund Vintage Drawn Distributed A N nm

Fund VI 2007 $1,284 $1,367.4 $3,544.7 $0.0 2.6x 2.6x 19.8% 1.8x 1.9x 11.5% 14.7%
Fund VII 201 1,569 1,713.9 4,348.5 1,143.7 2.5x 3.2x 21.9% 2.4x 2.7x 21.9% 15.7%
Fund VIII 2013 2,576 2,829.3 6,277.9 2,469.8 2.2x 3.1x 21.2% 1.5x 1.9x 12.5% 13.9%
Fund IX 2015 3,446 3,638.2 5,024.5 8,494.0 1.4x 3.7x 25.4% 1.4x 2.2x 23.3% 14.3%
Fund X 2017 6,312 6,596.7 3,446.4 13,346.5 0.5x 2.5x 26.7% 1.0x 2.1x 24.4% 14.0%
Fund XI 2019 9,542 9,239.3 56.8 13,468.5 0.0x 1.5x 15.2% 0.5x 1.7x 21.8% 9.8%
Fund XII 2021 17,200 12,884.4 0.0 11,415.4 0.0x 0.9x -7.7% 0.0x 1.2x 11.4% 4.0%
Buyout | 2021 2,812 2,033.7 0.0 2,206.1 0.0x 1.1x 5.7% 0.0x 1.2x 11.4% 4.1%
Total $40,302.8 $22,698.8 $52,5439  0.6x 1.9x 20.3% 12.8%

" Capital Drawn, Capital Distributed and NAV are calculated from the cash flows of fee-paying limited partners and exclude any cash flows from the General Partner’'s commitment
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Track Record (cont.) EE

* Insight has generated attractive deal-level performance

 The General Partner expects to complete its third investment in the Fund in the near term

Insight Venture Management, LLC
Prior Investment Performance

As of 12/31/23
Fund m Invested Realized Value
Fund | 2020 1 $1,565 $1,442.2 $5.4 $1,964.7  1.4x 14.9%
Fund Il 2023 2 0 1,500 207.2 0.0 233.9 1.1x 19.3%
Total 13 0 $1,649.4 $5.4 $2,198.6  1.3x 15.1%

Insight Venture Management, LLC Insight Venture Management, LLC

Realized Investment Performance

Unrealized Investment Performance

As of 12/31/23 As of 12/31/23
(Smm) Amount Amount | Unrealized (Smm) Amount Amount | Unrealized
| e |t |t | e | bt | | et | et | e | e | o
Fund | $S0.0 S0.0 S0.0 n/a n/a Fund | $1,442.2 S5.4 $1,964.7 1.4x 14.9%
Fund Il 0.0 0.0 0.0 n/a n/a Fund Il 207.2 0.0 233.9 1.1x 19.3%
Total $0.0 $0.0 $0.0 n/a n/a Total $1,649.4 $5.4 $2,198.6 1.3x 15.1%

'Target fund size
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Environmental, Social & Governance

» While the General Partner is not a signatory of PRI, it exhibits best practices internally towards ESG and maintains a comprehensive ESG policy
formed in conjunction with the AIC Guidelines for Responsible Investing

» In January 2022, Insight hired Mike Hinkley, Senior Manager & ESG Lead, the firm’s first full-time dedicated ESG professional to lead the firm’s ESG

initiatives

» The General Partner maintains a six member ESG committee, led by Deputy General Council and Chief Compliance Officer Andrew Podromos
and including Mr. Hinkley

e The General Partner has appointed a Diversity, Equity & Inclusion Council to ensure that it is considering diverse perspectives within its culture as
well as recruiting and developing diverse perspectives

 Insight focuses its diversity, equity & inclusion efforts internally on recruiting and mentorship and externally within its platform investments and
the broader software ecosystem

» In addition to its Flagship fund line, Insight maintains its Vision Fund line, an impact-oriented fund of funds vehicle focused on promoting diverse and

emerging managers

ESG Summary
ESG Policy

ESG-Dedicated
Professionals

Signatories

Environmental Focus

Diversity

ESG in due diligence
process

Yes

1 full-time professional; 6-member ESG
committee

None; adopted the American Investment Council
Guidelines for Responsible Investment in 2015

Yes

37% female/63% male across investment
professionals

40% majority/60% minority across investment
professionals

48% female/38% minority across all professionals

Works with Malk Partners to conduct ESG
diligence on each potential investment

Integration in decision-
making

ESG focus - planning

Monitoring

Reporting

Requirements of
portfolio companies

IC memos include ESG requirements

ESG is always included in strategic planning

Ongoing monitoring of portfolio companies

Annual fund-level report

Requires portfolio companies to join the ScaleUp
DE&I Pledge

Executive Summary | General Partner | Investment Strategy | Track Record | ESG | Appendices
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Team Bios i L

Experience of Investment Professionals

Tot.
. Tenure : .
Fund Coverage Location Exp. (yrs) Prior Experience
yrs.
(yrs.)
36 28

e Warburg Pincus, Technology Investor

Jeffrey Horing' Managing Director Flagshi New York
J — - S e Goldman Sachs, Analyst
Jeffrey Lieberman' Managing Director Flagship New York 26 23 e McKinsey & Company, Management Consultant
e Summit Investors, Investment Professional
Michael Triplett' Managing Director Flagship New York 27 25 e Morgan Stanley, Financial Analyst
e Midland Data Systems, Financial Analyst
12 . ) . e Berenson & Company, Principal
Deven Parekh” Managing Director Flagship New York 31 24
e The Blackstone Group, Analyst
) 12 . ) . e Morgan Stanley, Application Dev.
Ryan Hinkle" Managing Director Flagship New York 20 20
e PPL, Inc, Trader
e Technology Crossover Ventures, Investor
Richard Wells' Managing Director Flagship New York 21 18 e Veritas Software, Product Manager
e Pacolian Systems, Sales Asscociate
e Vista Equity Partners, Investment Professional
Anika Agarwaﬂ'2 Managing Director Flagship New York 18 9 e Mayfield Fund, Investment Professional
e Goldman Sachs, Principal
P - Managing Director Flagshi N o " . e Boston Consulting Group, Case Team Leader
i B — Al o Digital Room Incorporated, Chairman and CEO
. 2 . . . e Guggenheim Partners, Director
Eoin Duane Managing Director Opportunities New York 21 3 . .
e Evergreen Cost Capital, Associate
12 ) . ) o Citadel, COO of Global Equities
lan Sandler” Managing Director & COO Flagship New York 21 7

e The Carlyle Group, Partner, COO & CLO of Global Market Strategies

" Denotes members of the investment committee
2 Denotes professionals who are dedicated to or significantly involved with the Fund
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Definitions

Pagm%

Benchmark Analysis:

DPI:

ESG:
Gross IRR:

Investment Pacing:

J-curve Benchmark:

Loss Ratio Analysis:

Net IRR:

Net Returns to Limited Partners:

Outlier Analysis:

PME Analysis:

Realized Attribution Analysis:

Realized Investments:

RVPI:

TVPI:

May 2024 | Proprietary and Confidential

An analysis that compares the net IRR of the prior funds to the top-quartile net IRR benchmarks for similar funds (based on
strategy and vintage) as reported by the Cobalt LP database. The benchmark data shown is the most recent data available at
this time

Distributed-to-Paid In = (Amount of Distributions Received)/(Total Amount of Capital Paid-In)
Environmental, Social and Governance

Internal Rate of Return (“IRR”) of investments at the “fund level,” excludes fees paid by LPs to the General Partner such as
management fees and carried interest. For investments held less than one year, Hamilton Lane nominalizes the IRR to match
the hold period of the investment in order to represent a more meaningful number

An analysis of the total capital invested during the given years. Includes all prior investments, realized or unrealized

Peer (median by age) is calculated by taking the median IRR of similar funds (based on strategy and vintage) in Hamilton
Lane’s database at each quarter, which are simulated as investing at the same point in time. The length of time to break the J-
curve is calculated from inception to the first time each fund generated a positive net IRR

An analysis of the capital invested in realized transactions generating different multiples of invested capital

Annualized Internal Rate of Return (“IRR”) of investments at the LP level inclusive of fees such as management fees and
carried interest paid to the General Partner

The performance of the General Partner’s prior investment vehicles at the net LP level, inclusive of all fees, carried interest
and expenses. Performance data is as reported by the General Partner using actual capital contributions, distributions and
net asset value for either all limited partners, or a sample set of limited partners, in the respective funds

An analysis of the gross returns of investments in prior funds, comparing overall performance against the performance when
certain ‘outlier’ transactions are excluded. Outliers are defined as transactions that generate exceptionally positive or
negative results

Calculated by taking the fund’s monthly cash flows and investing them in the relevant Total Return Index (where all dividends
are re-invested). Contributions were scaled by a factor such that the ending portfolio balance would be equal to the private
equity net asset value (equal ending exposures for both portfolios). This prevents shorting of the public market equivalent
portfolio in order to match the performance of an outperforming private equity portfolio. Distributions were not scaled by this
factor. The IRRs were then calculated based on these adjusted cash flows. The selected PME represents the most relevant
public market benchmark

Analysis of the capital invested in, and performance of, the prior realized transactions according to the criteria indicated
Hamilton Lane classifies investments as “realized” if it has: i) an unrealized value of less than 20% of the total value; ii) a
carrying value that has been written to zero or has been previously written-off; or iii) been fully exited and the GP has no
remaining interest in the company

Remaining Value-to-Paid In = (Current Net Asset Value)/(Total Amount of Capital Paid-In)

Total Value-to-Paid In = (Amount of Distributions Received + Current Net Asset Value)/(Total Amount of Capital Paid-In)
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Definitions (cont.) EE

Time-Zero IRR: Represents the gross IRR calculated as if every investment were initiated on the same date

The ratio of capital invested in realized investments that have been sold for a value that is less than 1.0x their original cost

Write-Down Ratio:
basis, divided by the total capital invested in all realized investments

Write-Off Ratio: The ratio of capital invested in realized investments that have been sold for a value that is less than 0.5x their original cost
basis, divided by the total capital invested in all realized investments
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Hamilton Lane Contact Information

Pagm%

Philadelphia
(Headquarters)

Seven Tower Bridge

110 Washington Street
Suite 1300
Conshohocken, PA 19428
USA
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